
Elevator Pitch Exercise #2
This exercise is designed for teams of 4 or more participants, though the best results are achieved with larger groups. Each participant should fill out a copy of the worksheet. 
Once all the worksheets are complete, draw out a chart with columns for each field on the worksheet. Review each worksheet and add it's content your chart. When complete, 
remove duplicate entries and look for new combinations that improve the pitch. 
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